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The contract surety market continues to be dynamic
and in many cases problematic for contractors, both
large and small. This session will provide an over-
view of current surety market conditions and outline
10 key factors for establishing credibility with the
bond underwriter and obtaining favorable bond
terms. Find out what bond underwriters really look
for in a contractor and learn how to strengthen your
relationship with your surety to the benefit of all
parties. Suggestions for resolving difficult bonding
placements will also be provided.
1
opyright © 2005 International Risk Management 
stitute, Inc.

www.IRMI.com

http://www.irmi.com
http://www.irmi.com












36



37

W
o

r
k
s
h

o
p

 N



38



39

W
o

r
k
s
h

o
p

 N



40



41

W
o

r
k
s
h

o
p

 N



42



43

W
o

r
k
s
h

o
p

 N



44



45

W
o

r
k
s
h

o
p

 N



46



47

W
o

r
k
s
h

o
p

 N



48

Notes

This file is set up for duplexed printing. Therefore, there are pages that are intentionally left
blank. If you print this file, we suggest that you set your printer to duplex.




